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CLIMBING HYDRANGEA 





“Everything That’s Good and Hardy” 


The good old “Slogan” that tells you where to go for 
complete assortments. 

Eighty (80) pages of Wholesale Price List just off 
the press—Packed full of Good Things—Priced right 
for Specimen Material. Get your copy now. 

One of our Specialties from this list is 

POLYGONUM AUBERTI—China Fleecevine 

Strong 2 year plants, $3.50 per 10; $30.00 per 100 


From the “Lining Out List” (One of America’s most 
complete listing of L. O. S.) we offer the Climbing Hy- 
drangeas—Novel Plants. We predict that they are 
“comers” and coming fast. 

HYDRANGEA PETIOLARIS, 1% im. Pots 
$17.50 per 100; $150.00 per 1000 
SCHIZOPHRAGMA HYDRANGEOIDES, 2% in. pots 
$14.00 per 100; $120.00 per 1000 


We solicit your inquiries. 


THE COLE NURSERY COMPANY 


PAINESVILLE, OHIO 


700 Acres Established 1881 


Courtesy Arnold Arboretum 








THE NORTHWEST NURSERY COMPANY 


-CAINESB BLM’ 


ULMUS PUMILA (Northern Strain) 


Liberal assortment of 
In storage— 


Ask for 


The hardiest northern strain. 
seedlings and shade trees in all sizes. 
ready to go. Freight allowed to Chicago. 
our attractive prices. 





(We have some wants—may consider exchange) 


E. C. HILBORN, GENERAL MANAGER 
VALLEY CITY, NORTH DAKOTA 
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EDITORIAL DEPARTMENT—C i om any sub- 
a connected with Commercial Pe urseries or Ar- 
boriculiure are cordially invited by the Editor; also articles on 

| these subjects and papers prepared for conventions of Nursery 

| or Horticultygral associations, We shall be pleased _to re- 

| produce engravings relating to these topics, O 

Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, ete. Engravings will 
be made from photographs at cost. 

Advertising—Last forms close (semi-monthly) on the 10th 
and 25th of each month. If proofs are wanted, copy should be 
on hand one week earlier. 

“AMERICAN NURSERYMAN?” is distinctive in that it reaches 
an exceptional list and covers the field of the business man en- 





gaged in ercial Horticulture—the carlot operator. Here is 
concentrated class circulation of high character—the Trade 
Journal of Commercial Horticulture, quality rather than 


quantity. 
“AMERICAN NURSERYMAN” will not accept advertisements 


that do not represent reliable concerns. 
SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” published 
semi-monthly, on ist and 15th, will be sent to any address in 
the United States for $2.00 a year; Foreign $2.50 a year; Canada 
a year. Single copies of current volume, 15c; of previous 
volumes, 25c. 
L. M. GEMINDER 
General Manager 
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AMERICAN FRUITS PUBLISHING COMPANY, INC. 


WHAT THIS 9 STANDS FOR—Clean chronicling 
of commercial news of the Planting Field and Nursery. As 
honest, fearless policy in harmony with the growing ethics of 
modern business methods. 

Cooperation rather than competition and the encouragement 
of = that makes for the welfare of the trade and of each of tts 
unltsx, 

W holexome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—“AMERICAN NURSERY- 
MAN” makes no distinction in favor of any. It is untramme}led 
in its absolutely independent position and rates the welfare of 
the Nursery Trade above every other consideration. 

OF-This Magazine has no connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent in all 
its dealings. 

Though it happens that its piace of publication is in the ecast- 
ere section of the country, it is thoroughly National in its char- 
neter and International in its circulation. 

Its news and advertising columns bristle with announce- 
ments from every news corner of the Continent. 

It represents the results of American industry in one of the 
erentest callings—Commercial Horticulture in all its phases of 
ted Stock, Orchard and Landscape Planting and Diatribua- 

on. 
39 State Street, 
Rochester, N. Y. 








Classified Business Announcements In Current Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 

















American Bulb Company....importers Bulbs, Seeds, Etc....... 116 McHutchison & Co. ......... Nurserymen’s Supplies ........... 115 
Andrews Nursery Co. ...... Latham, Chief Raspberries........ 110 Monroe Nursery ............ Fruits and Ornamentals .......... 119 
Bernardin, E. PP... 2... ccccces General Nursery Stock ........... 116 Naperville Nurseries ........ NS oo vavccdeacks aus 116 
Bobbink & Atkins.......... Broadleaf Evergreens, Etc. ........ 118 Naperville Nurseries ........ | are 119 
Burr & Company, C. R...... General Nursery Stock............ 116 Northwest Nursery Co. ..... abn nde cenasceenenn 109 
Business Opportunities ..... For Nurserymen ...........--++++- TP Wits Oi Goo ciaceccctassncns Pin Oak Seedlings ............... 110 
Canterbury Nurseries ....... Boxwood ......-- eee eceeeeeeeees 110 Painesville Nurseries ....... General Nursery Stock ........... 117 
Chase Bag Co............... BAMOUN 2... cccccccccscccccsceccccs 117 Parsons Wholesale Nurseries.General Nursery Stock ........... 116 
Chase Company, Benjamin..Nursery Labels .........+...-..-- 118 Portland Wholesale N. Co...General Nursery Stock ........... 119 
Cole Nursery Co. ........... Climbing Hydrangea, Etc. ........ 109 Princeton Nurseries ........ General Nursery Stock ........... 118 
Conigisky, B. F. ............ Hand Colored Photographs ....... 110 Ramesy & Co., L. W......... Catalogue Printers ............... 119 
Felins Tying Machine Co... Bunch Tyer ............-seeeeee8: 119 Smith & Co., W. & T. ....... General Nursery Stock ........... 110 
Cf ee Nationa! Reputation .............. 118 gtorrs & Harrison Co....... General Nursery Stock ........... 117 
SE gn sc ctceeesnadee Tree and Shrub Seed............. 110 Von Canon Nursery ......... Mountain Trees, Shrubs, Etc. ..... 118 
Highland Nurseries ......... Landscape Specimens .........-.- >  C CE ae 118 
Hill Nursery Co., D. ......... Evergren Plate Book...........-.. ie | ee Nh tee eS Work on Shares ................- 118 
Hill Nursery Co., D......... Evergreen Specialists ............ 120 Washington Nurseries ...... Chinese Elm Seed ...............- 116 
Horticultural Advertiser ..... English Trade Paper ............. 110, Westcott Nure:ry Co....... Evergreens, Shrubs, Trees ....... 110 
Howard Rose Co......... RAUL daueeeeenetseeeedhakhseeeeas 119 Westminster Nursery ...... Privet, Poplar, Etc. .............. 110 
ligenfritz’ Sons Co., |. E..... FOUR SAE GINO. ..-- +2» «+: a Willis Nursery Co........... Glenndale Gooseberry ............ 119 
oO errr eet Plant Patent Attorney ........... 118 

Willowbend Nursery ...... .. Special Announcement ........... 110 
Leonard & Son, A. M. ...... a ee a mer 118 
Levee, Lester C.......0..%s Privet and Berberis .............- 116 Wilson & Co., C. E. ........ Fo ks 119 

PIN OAKS THE WESTMINSTER NURSERY Nursery 
Lining-out sizes, WESTMINSTER, MD. f oe ee Stock 
6-9, 9-12, 12-18 and 18-24 inches Offers at special prices California Privet, 
Large Trees for permanent planting Lombardy Poplars, Oriental Planes, ALL HARDY VARIETIES 
5-6, 6-8 and 10-12 feet Shrubbery, Evergreens, Perennials, etc. ST Write for Trade List 
Arthur L. Norton Nurseries : Write for new price list. W. & T. SMITH CO., GENEVA 











Clarksville, uri 








GRAPE VINES, BLACKBERRIES, SHADE 
TREES, RED-LEAF-BARBERRY, FLOW- 
ERING CRAB & ALMOND, CHRYSANTHE- 
MUMS, ROSES and SHRUBS. 
WILLOWBEND NURSERY 


MRS, E. M. BREWSTER & SONS 





Canterbury #oxtunod 


Buxus suffruticosa and B. sempervirens. 
Selected uniform plants; bushy and foliaged to 
center; masses of fibrous roots. Finished speci- 
mens from 4inches up, ready for quick shipment. 
Prices lower, plants larger. Ask for special list. 


CANTERBURY NURSERIES, Inc., Box A, Easton, Md. 











SEEDS 


HERBST BROTHERS, Inc. 
Agents for T. SAKATA & CO. 
92 Warren St. NEW YORK 











Davis Road 
Perry, Ohio 








Telephone No. 20 








WESTCOTT NURSERY CO. 
Falls Church, Va. 
400 Acres of 
EVERGREENS, SHRUBS, TREES 


/Fatrbaute 





RASPBERRIES 


Mosaic free Stock 


Latham Chief 


NDREWS NURSERY CO 


NOTICE 


All “American Nurse en” wishing to 
do business with Europe should send for the 


HORTICULTURAL ADVERTISER 


This is a British Trade Paper read week- 
ly by all the chief accredited horticultural 


M in nesota 





Write for Price List 





a Annual subscription to cover cost 





THIS SIZE SPACE 


$2.10 Per Issue 
Under Yearly Term $1.90 B 


HAND 
ACTI 


Shrubs, 
in Life 
WRITE FOR 


Like 
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COLORED 
|[ALLY. CREATE BUSLNESS 
| ads 46.73.08 
Reproduction 
PROOF—IT’S FREE 


Perennials, 


3. F. CONIGISKY 





stage, $1.85. Money orders payable 
——. 
y- the H. A. is a purely trade medium, 


applicants oe with the subscription, 
send a copy of their catalogue or other 
evidence that they belong to thc nursery or 
coed trades. Address 


Horticultural Advertiser (1930) Ltd. 


Nottingham, England 


PHOTOGRAPHS 


Roses 


211 Hamilton § St. 
Peoria, TH. 














The Nurseryman’s Forte: 


To Make America More Beautiful and Fruitful 








American Nurseryman 








(Reg. U. S Pat. Off.) 


The Chief Exponent of the American Nursery Trade 
National Journal of Commercial Horticulture 


Entered September 6,1916, at Rochester, N. Y., Post Office as second class mail matter 
WITHOUT OR WITH OFFENSE TO FRIENDS OR FOES, I SKETCH YOUR WORLD EXACTLY AS IT GOES—BYRON 








Vol. LVII 


ROCHESTER, N. Y., APRIL 15, 1933 


No. 8 








Mammoth Horticultural Organization Proposed 


Civic Organization Already Has Nearly Seven Thousand Members—Association Ex- 
ecutives Seek Nurserymen’s Aid in Establishing State Units Throughout Country 
President W. G. Platt Lists Aims and Ideals and Invites Questions and Comment from Members of the Trade 


William G. Platt, president and general 
manager of the National-State Horticultural 
Association, Inc., who resides in Reno, Ne- 
vada, last week gave a representative of the 
American Nurseryman specific, detailed in- 
formation on the above association’s system 
and works of cooperation. 

Mr. Platt has spent many years in this 
work, as well as many thousands of dollars 
of his own money and also time travelling 
great distances to prepare, copyright and in- 
corporate this National-State Horticultural 
Association program on a non-profit basis, 
self-sustaining where deemed necessary, and 
creating memberships and locating officer 
personnel. 

Having passed through a period of 12 
years of demonstration and study, the Asso- 
ciation has a library of information and a 
code of training for American Industrialized 
Horticulture that, according to a director of 
a national, educational institution who visit- 
ed Mr. Platt last summer to talk over the 
whole project, “exceeds present day text 
books and academic information by twenty- 
five years.” 

Mr. Platt finds it a hard task to find 
enough men who qualify for officer per- 
sonnel, examination having been passed even 
upon graduates of forestry courses. “The 
work of a practical horticulturist,” says Mr. 
Platt, “is not learned from text books in a 
very great degree. I, having had the good 
fortune of both college and a whole life-time 
of actual experience in the plant kingdom, 
know that I don’t know it all yet, by any 
means.” 

The National-State Horticultural Associa- 
tion is now ready for investigation and 
adoption for its service to American Horti- 
culture and American Progress. Mr. Platt 
invites requests for further information and 
will be glad to answer through American 
Nurseryman columns all questions in re- 
gards to the organization that may come to 
him. We, too, invite readers to send on any 
questions they may wish to ask. You may 
address your letters either directly to Mr. 
Platt, at Reno, Nev., or to this office. 

General information on the organization, 
aims, and objects of the association follow: 

Name of This Association—National-State 
Horticultural Association, Incorporated. In- 
corporated under Laws of Nevada, 1925; in- 
corporation laws adjusted anew, 1928; re- 
incorporated under new General Board of 
Directors, 1932. 

Number of General Board Members—Nine. 

Number of State Boards—Personnel in- 
eomplete; search being made for Unit Execu- 
tives in California, Nevada, Oregon, Utah, 
Arizona, New Mexico, Colorado, Montana, 
Florida, Georgia, Michigan, and Illinois (for 
Century of Progress). 

Number of Existing County Units—Seven. 

Present Existing Membership—1923-1925, 
462 in Nevada and California; 1925-1928, 
3,665 in Nevada, California and Utah; 1928- 
1932, 6,884 in all the states named above. 
(1932-1933 Memberships mostly paid). 

Objective of the Association — Quoting 
from Articles of Incorporation: 

“To establish in the United States of 


America and its Possessions an Industrial- 
ized, Horticultural Association, composed 
of taxpayers (civic and rural) which can 
administer modern benefits of educational 
training; Federal experiment and recom- 
mendations; advance technique of Horti- 
cultural Industry, as exemplified and ad- 
vanced by such worthy organizations as 
the American Association of Nurserymen; 
Civic Groups or Federal, Constitutional Ad- 
ministrations through this Constitutional 
Medium, composed of Citizen-taxpayers, 
ON A SELF-SUSTAINING BASIS, and to 
give to American people full benefits of 
such worthy examples as the Royal Horti- 
cultural Societies of Great Britain, and the 
advanced features of this horticultural as- 
sociation program as outlined in the By- 
laws, to wit:” etc. 

Present Affiliations with the Federal 
Government— 

1. Association units of Foreign Plant In- 
troduction for City Parks; (acquainting 
the public with New varieties; referring 
the adaptations to the A. A. N. members 
for propagation). 

2. Native Forest Plant Specimen Gar- 
den; for City Parks; (acquainting the pub- 
lic with native flora for assimiliation in 
home plantings). 

Proposed Affiliations with the Federal 

Government— 

1. Conservation of Natural Resources, 
State and Federal, within each state, (the 
local, state horticultural association unit 
being the Constitutional Medium for execu- 
tion and industrializing the state or federal 
program in project, employing local people. 
The Association belongs to and is com- 
posed of the people). 

2. Reforestation of Private Lands under 
Clarke-McNary Act; (like as above in 
representation, but the Association project 
proposes to grow windbreak, shelter-belt 
and forest seedlings in unit plots as re- 
quired and specified by law and under Con- 
stitutional Act. The Horticultural Asso- 
ciation specifies what varieties of the lists 
above are of that nature and grows them, 
and protects the usual retail varieties for 
the trade on retail rates). 

This also clarifies the difficulties exist- 
ent in the United States for operation of 
the Clarke-McNary Act, which in many 
cases is administered through state agri- 
cultural college-tax supported and uncon- 
stitutional in entirety). 

Other Specific Statements of National- 
State Horticultural Association Ser- 
vice— 

1. The Association does not grow Nur- 
sery materials. It stocks its Units from 
A A. N. members, on commission basis. 

2. The Association clarifies the law for 
Constitutional operation of Horti-agricul- 
tural Industries and brings the operations 
close to the people, employing local people 
in execution of its projects. 

3. The Association charges for Nursery 
materials, equipment, landscaping projects, 
spraying and pruning projects, etc., but 
does not market fruits and produce. 

4. The Association carries educational 


service secondary to the project, i. e., 
demonstration and example. 

5. The Association trains its personnel 
for Public Service. 

6. The Association is composed of Citi- 
zen-Memberships, which membership en- 
titles the citizen to Association aesthetics. 

7. There is no capital stock; member- 
ship certificates represent the existent 
public interest and other incomes are de- 
rived from: Nursery Stock Sales; Fed- 
eral Grants; Citizen-Sponsorship Funds; 
Horticultural Association Service Projects 
such as: spraying, pruning, tree surgery, 
landscaping, orcharding, reforestation 
planting and growing, Conservation of 
natural resource contracts and gardening 
contracts 

8. THE NATIONAL-STATE HORTI- 
CULTURAL ASSOCIATION, Inc. is ready 
for National-State Unit Expansion. Will 
the American Association of Nurserymen 
help? W. G. Platt, 

President and Gen. Mer. 


ive Organized 

The recent organization meeting of the 
Nurserymen’s Cooperative Association was 
held March 15, at which time officers were 
elected, the constitution and bylaws were 
passed on, and plans were completed for a 
working organization by the directors. The 
officers are as follows: President, Edward 
Teas, Sr. of Houston, Texas; Vice-President, 
Paul A. Winkler, Beaumont, Texas; Secre- 
tary-Treasurer, W. C. Griffing, Beaumont, 
Texas, and Miss Wilma Gunter of the Grif- 
fing Nurseries was designated as reporter. 
The annual meeting date was decided upon 
for the second week in June of each year, at 
the place to be designated from year to year. 


Nurserymen Help Beautify 

The Nebraska Nurserymen’s Association 
is cooperating with local civic organizations 
and the college of agriculture extension ser- 
vice in a reforestation project to help un- 
employment conditions and to beautify areas 
of land. 

Under the plan drawn up by the Nursery- 
men, broadleaf and evergreen trees will be 
available to Izaak Walton leagues, Ameri- 
can Legion posts and civic organizations on 
a cost basis. The trees will be from three 
to ten feet high. The forestation program 
includes the beautifying of local areas of 
land for park purposes and also for replacing 
trees cut down this winter for fuel purposes. 
The Nurserymen’s association has agreed to 
cooperate in furnishing the trees. 


Fred R. Johnson, assistant district U. S. 
forester, Denver, Colo., says that the de 
mand for Colorado blue spruce trees is so 
large and steadily growing, that a new in- 
dustry in this line is looming for Colorado. 
The U. S. forest service sells the trees in 
carload lots. Mr. Johnson says: 

“Nurserymen have not been able to raise 
enough blue spruce to supply the demand 
for ornamental planting.” It is estimated 
the U. S. Forest Service will have sold 
well over $30,000 trees this year. 
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Roadside Development Work In Various States 


Highway Beautification Has Become a Question of National Importance—Nursery- 


men Do Well To Sponsor This Movement Commended by the Public 
By J. M. Bennett, Superintendent of Parks and Forestry, Wayne Co., Mich., in “Review of Reviews and World’s Work” 


and their consequent increased use, 
roadside development has grown in 


importance until it is now considered by the 
more progressive communities as a neces- 
sary part of highway programs. 

The planting of roadside trees may be con- 
sidered a rather sound investment. Work is 
created for those in need, and Nursery stock 
of good quality can be purchased now at a 
most reasonable cost. If proper trees are 
selected they will increase in value and ser- 
vice, as they grow for many years. 

Shrubs and vines are often planted along 
banks, through cuts and fills, to prevent 
erosion. Sodding and seeding is practiced 
for the same purpose. The amount of money 
saved annually by this work alone—as an 
alternative to the continuously filling and 
repairing of washouts—would more than 
pay for shrubs, vines, and flowers used for 
decorative purposes. 

A recent survey of state highway depart- 
ments reveals that a number have under- 
taken roadside development as part of their 
annual programs. A complete schedule is 
carried on in some states, involving land- 
scape plans, planting, trimming, spraying, 
seeding, sodding, mowing of grass, super- 
vision of public utility construction, tree 
trimming for line clearance, and general 
maintenance. Other states engage in only 
a portion of this work, depending upon the 
funds available, necessity, and public de- 
mand. In practically all case permits are 
secured by public-utility companies for the 
construction of pole lines on highways, and 
tree trimming for line clearance is done by 
the companies under the supervision of the 
road authorities. In most instances adver- 
tising signs are prohibited within the limits 
of highway rights-of-way. 

Michigan—-Roadside development has been 
a definite part of the annual state highway 
program in Michigan since 1927. Even earlier, 
from 1920 till 1927, a forester or landscape 
architect was employed in an advisory capa- 
city. Planting is done on both commercial and 
scenic highways. Approaches to all bridges 
and grade separations are sodded and land- 
scaped rapidly. A plan has been adopied 
whereby the exact distance of trees and poles 
from the road center line is established for all 
types of roads. 

Since 1929 the following planting has been 
done in Michigan: 1929, 212.000 evergreens 
and 16,000 deciduous trees; 1930, 650,000 ever- 
greens, 24,000 deciduous trees, and 15.000 
shrubs; 1931, 950,000 evergreens, 43,000 decidu- 
ous trees, and 35,000 shrubs; 1932, 420,000 
evergreens, 70,000 deciduous trees, and 65,000 
shrubs. Several thousand perennials and an- 
nuals are also planted each season. 

In addition to landscaping, strips of land 
parallel with and on both sides of the high- 
way are purchased through timbered sections, 
for the purpose of preserving the trees and 
creating scenic routes. Roadside springs are 
also improved and made available for public 
use, 

Connecticut—-The State Highway Depart- 
ment has carried on a complete program of 
roadside development since 1927. All phases 
of the work are undertaken, including the 
improvement of pleasure drives as well as 


Wise the improvement of highways, 








commercial highways. Both formal and in- 
formal planting is practiced. zast spring 
more than 65,000 trees and shrubs were set 
out along the highways. Support is often ob- 
tained from outside agencies and individuals, 
but the actual work is done by the Highway 
Department. 

In addition to the regular activities of the 
Highway Department cooperation is extended 
to small municipalities, public and semi-pub- 
lic institutions, by advising them and furnish- 
ing plans for landscape work. All roadside 
plantings and improved waste areas are main- 
tained in perfect condition. Intensive prac- 
tices and progressive accomplishments, prop- 
erly administered, have produced results of 
outstanding merit. 

Massachusetts—-A program of improving 
the roadsides has been carried on in this state 
for many years. In 1920 a separate branch of 
the Department of Public Works was organ- 
ized for this, under the Division of Highways. 

About 1500 trees and 15,000 shrubs and 
flowers are planted along the roadsides each 
year. To date this has involved a total of 
more than 150,000 trees and 500,000 shrubs— 
largely of maples, elms, and native shrubs. 
Both formal and informal landscape plans are 
followed, depending upon the locality. In 
some instances the work is performed by out- 
side agencies. 

Pennsylwania—Since the fall of 1928, the 
State Highway Department has been engaged 
in organized roadside development, and a 
comprehensive program has been carried out 
each year. From 1919 to 1928 nearly 100,600 
trees and shrubs were planted, and the total 
to date is approximately § 1,000,000. Many 
scenic views have been created through the 
trimming and removal of trees, and a rumber 
of roadside springs have been beautified. 

New York—All phases of roadside work 
have been practiced by the Division of High- 
ways for twenty years. Approximately 10,- 
000 trees have been planted, including Ameri- 
can elms, sugar maples, Norway maples, pin 
oaks, sycamores, and a few willows. In some 
instances outside agencies have cooperated to 
the extent of financing and executing various 
portions of the annual programs carried on in 
the state. 

New Jersey—The State Highway Commis- 
sion maintains a Landscape Department for 
the purpose of improving roadsides. This 
work has been carried on in organized form 
since 1930. About 1500 trees and more than 
16,000 shrubs and vines have been planted. 
The trees include native oaks, red pine, Scotch 
pine, white pine, and native shrubs. 





—Courtesy Review of Reviews 
USEFUL as well as ornamental, these planted shrubs keep 
the dirt from washing down on the highway 


Minnesota—On March 17, last, a conference 
on roadside development and use was held in 
the offices of the Highway Department at St. 
Paul. Committees were appointed to consider 
zoning with relation to advertising signs and 
structures, cooperation with property owners 
in connection with roadside planting, location 
of public-utility overhead lines, and various 
specific projects which would improve the 
appearance and utilization of the roadsides. 
Representatives present included those from 
public-utility companies, organizations of 
state and national scope, and many interested 
individuals. As a result, a definite program 
was adopted by the state. Cooperation in 
planting is being secured from the state For- 
estry Department and also from outside 
agencies. 

California—-The planting and care of road- 
side trees has been practiced by the Division 
of Highways of the Department of Public 
Works in California since 1918. In 1927, how- 
ever, a more definite and complete program 
was adopted which involved all related work. 
Approximately 1000 trees and 6000 shrubs are 
planted each season, and more than 70,000 
trees have been planted to date. The species 
most generally used are Arizona ash, planes, 
black walnut, oaks and native shrubs. Tree 
planting is done largely by outside organiza- 
tions acting under permits issued by the 
Division of Highways. 

Maryland— Roadside development has been 
carried on by the state Roads Commission for 
nearly two years. Approximately 900 trees 
and 16,000 shrubs and vines have been plant- 
ed, and 9000 square yards of sod placed. The 
state has been assisted in this work by var- 
jous garden clubs. 

Louisiana—The state Highway Commission 
adopted a complete program of roadside de- 
velopment in 1931. With the cooperation of 
the American Legion, and under the super- 
vision of the Highway Commission, more than 
36,000 roadside trees were planted in that 
year. This is a part of a ten year plan of high- 
way planting, involving 2,000,000 trees. 

Florida—Various clubs and organizations 
are permitted to plant the highways in Flor- 
ida under the supervision of the state Road 
Department. A law known as the Highway 
Beautification Act, effective in 1931, provides 
that the state Road Department and boards 
of county commissioners may proceed with 
the conservation, planting, and maintenance 
of roadside trees, shrubs, and flowers, pro- 
vided funds are appropriated for that pur- 
pose. 

(Continued .on page 117) 
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PARKWAYS AT ROADSIDE INTERSECTIONS may be improved by planting shrubs 


Norwood, Mass. 


—Courtesy Review of Reviews 


and seedlings, as pictured above near 
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Successful Nursery and Landscape Conference 


Held at Ohio State University—Nursery Problems Ably Discussed—Department Store 
Sales, Future Production Plans, Landscape Trade, Among Subjects Covered 


(Ccntinued from March 15, 1933 A. N.) 


Department Store Sales 

“Merchandising, Package Goods and De- 
partment Store Trade” was ably handled by 
Star Windsor of the Trautman-Windsor 
Landscape Service, Columbus, Ohio. Mr. 
Windsor’s talks referred largely to the re- 
sults of a questionnaire sent to thirty-one 
department stores, mostly located in Ohio. 
Most stores reported that they handled 
Nursery stock as a profit item as well as to 
draw people to the store. Only three stores 
stated they had more complaints from Nur- 
sery stock than they did from other mer- 
chandise carried. All but one store report- 
ed they sold the same customers year after 
year. Sixty-eight per cent reported that 
Nurserymen were as business-like as other 
business men. All the stores stated they 
bought Nursery stock by outright purchase, 
whereas 37% % also reported consignment 
sales. Most stores thought that the pack- 
age-carton method of handling roses a good 
practice, but only about 60% thought that 
the same method was feasible for other 
shrubs, roses and evergreens. All thought 
that it was net advisable to prune roses cor- 
rectly but to partially prune with directions 
on how to complete the process. Plants 
should be handled singly rather than in 
bunches. Eighty per cent of the stores re- 
ported that they planned to remain in the 
Nursery business, 20 per cent felt that they 
would discontinue the practice within a few 


years. 
New and Rare Plants 

A large group gathered for the evening 
meeting when C. R. Runyan of the Spring 
Grove Cemetery, Cincinnati, gave a talk on 
“Worthy New and Rare Plants for Nursery- 
men and Landscape Gardeners’”’. Space does 
not permit the listing of all the plants dis- 
cussed by Mr. Runyan. The interest in this 
subject was clearly shown by the fact that 
after talking two hours, nearly another hour 
was spent answering questions. A few of 
the plants mentioned are as follows: Shade 
trees—Ginkgo, Cercidiphyllum and Phil- 
lodendron. Flowering trees—Malus thei- 
fera and _ toringoides, Cornus’ korena 
chinensis, Laburnum watereri and Mag- 
nolia. Shrubs—Callicarpa japonica, Ex- 
ochorda giraldi wilsoni, Hamamelis mol- 
lis, Neillia sinensis, Symplocos and some 
of the Virburnums. Conifers—Pinus cem- 
bra and koraensis, Picea orientalis and 
omorika, Abies nordmaniana, Libocedrus 
decurrens, Thuja plicata and taxus. Broad- 
leaf evergreens—lIlex opaca, pernyi and 
glabra, Osmanthus, Pyracantha, Buxus 
sempervirens angustifolia and _ others, 
Cotoneaster salicifolia floccosa, Viburnum 
rhytidiphyllum and burkwood. Euonymus 
radicans carrieri and Hedra helix boltica. 

Future Production P. 

The second day’s program opened with a 
discussion of “A Logical Production Pro- 
gram for the Future” by Professor L C. 
Chadwick. In this discussion it was brought 
out that the over-production at the present 
time seems to be confined largely to the 
easily propagated and common plant ma- 
terials. Permanent relief and even immedi- 
ate relief cannot be expected by cutting 
prices. It is far better to sell stock at a 
legitimate profit than below the cost of pro- 
duction. Figures were presented to indicate 
that 500 plants must be sold today at cur- 
rent prices to bring in as much money as the 
sale of 100 plants would a few years ago. As- 
suming a standard cost of production those 
100 plants gave four times as much profit 
as the 500 plants would today. Cooperative 
marketing associations, licenses, destruc- 
tion of surplus stock are legitimate methods 
of overcoming existing ills. A reduction in 
propagation is fundamentally sound but 
should not eliminate the production of bet- 
ter and slow growing types at the present 
time. A supply must be available for yearly 
turnover six to eight years hence. Cultiva- 
tion and fertilization should be continued to 
the point of maintaining high quality of 
plant materials. Figures were presented to 


show that if the demand was based on the 
need of plant materials for home beautifica- 
tion purposes that the present supply of 
plants in Ohio Nurseries was inadequate for 
this need. 
Display Ground Selling 

An exceedingly interesting discussion was 
that of “Display Ground Sales—Do They 
Conflict with Plan Selling” as given by 
Thomas B. Medlyn of the W. A. Natorp Co 
of Cincinnati, O. Mr. Medlyn stated at the 
start that display ground sales did not con- 
flict with plan selling. Plan selling is used 
on all large jobs and for those who must ex- 
tend their landscape endeavors over a period 
of years. One of the best ways of advertis- 
ing and obtaining business is to have a well 
developed display ground. The extensive- 
ness of the outlay will vary with existing 
conditions. It may contain a number of dif- 
ferent types of gardens of various specimen 
plants set in frames. Such plants may be 
sold directly to the customer for cash. This 
method saves time, encourages sales and 
satisfies the client. The material in the 
beds is kept up-to-date by adding new plants 
when they come in flower and later when 
they are in fruit. The sales ground attempts 
to sell those people who only want a few 
plants. Those customers who want a con- 
siderable amount of material, or those who 
can’t make up their minds what they do 
want, are turned over to the landscape di- 
vision, the business of which is kept entire- 
ly separate from the Nursery. Side lines, 
as garden furniture, tools, fertilizers are 
profitable items to be carried by the sales 
organization 

The name and address of all purchasers 
of plant materials are kept on file, and dur- 
ing the winter, when business is slack, calls 
are made to determine the satisfaction of 
plants purchased and to stimulate further 
buying. Monthly discussion meetings are 
held by the members and employees of the 
firm. 


Small Home Grounds Designing 

“What is a good design for the Small 
Home Grounds” was well handled by Carl R. 
Frye of Columbus. A good design must be 
interpreted from the standpoint of the home 
owner. The designer should know his likes 
and dislikes, his hobbies, his living require- 
ments. This understanding will allow the 
landscape designer to give the clients what 
they should have in the way they want it. 
The planting when completed should be more 
than an ornamental setting for the house, 
it should be useful as well. The selection of 
plants does not necessarily have to include 
rare material. Specimen lilacs and similar 
types are very useful. The designer should 
use as few types as possible and strive for 
an immediate effect. Poor selections and 
crowded arrangement brings only disappoint- 
ment in the end. 


Legitimate Landscape Trade 

Mr. A. M. Grube, Lakewood Nursery, Lake- 
wood, Ohio, presented his ideas of a legiti- 
mate landscape trade for Nurserymen. There 
is a need for more education of the public 
to show the need for plants and landscape 
work. The small homes, the field of the 
landscape-nurserymen, are not individualized. 
While this may lend to a similar scheme of 
design, the designer should steer clear of a 
stereotyped design and endeavor to make 
each place individual. The landscape ser- 
vice should be entirely separate from the 
Nursery end. Each have their own prob- 
lems and demand the entire attention of a 
capable man. New and rare plants will not 
sell themselves, they require more salesman- 
ship on the part of the landscape man than 
do the common materials. Few graduates of 
schools of landscape architecture have an 
adequate knowledge of plant materials. The 
most important qualification of a good land- 
scape designer is a thorough knowledge of 
the types, uses and requirements of orna- 
mental plants. Plans are essential when the 
job is at all extensive. A plan will gain the 
confidence of the client, sell more materials 


and when the planting is finished it will 


show the qualities of a good design. 


Possible Nursery Futurities 

Headlining the program for the entire 
course, Walter W. Hillenmeyer of the Hillen- 
meyer Nurseries, Lexington, Ky., discussed 
in his interesting way “Possible Nursery 
Futurities.”” Many interesting and highly im- 
portant points were brought out. The future 
of the Nursery industry depends on capable 
management, thorough knowledge of the 
business, giving good values and render- 
ing efficient service to the clients. The as- 
sets needed by the Nurseryman are con- 
fidence, capital, brains, experience, labor 
loyalty and customer good will Give the 
people what they want with supervision. A 
good term should be coined to distinguish 
the legitimate and qualified Nurseryman 
from a “spade-man.” Real estate dealers 
have become realtors, undertakers have be- 
come morticians, and some term might well 
be used to set up the legitimate Nursery- 
landscape man. 

The future concern must do a better class 
of work. He is going to extend his field to 
include maintenance work and the handling 
of novelty articles. Better display grounds 
will help sales, if they include group plant- 
ings, varieties and specimens. The well de- 
signed home grounds of the owner is his 
best sales argument. Now is the time to 
renew old contacts to keep up business. 
There is a possibility of selling on the de- 
ferred payment plan. This plan will move 
stock and yield a gradual income. It is 
necessary, first, to determine the credit 
status of the client, and then be sure you do 
not oversell him. 

The future of landscape service will de- 
pend on the permanency of beauty it gives 
to the client. The landscape gardener should 
guarantee the plant materials. This will 
create good will and may be covered on the 
bill by adding 5%. Replacements often 
bring new orders. There is a place in the 
Nursery-landscape business for a landscape 
councilor to inject new blood into the con- 
cern and to criticize planting jobs, suggest 
new plans, new ideas that will enable the 
Nursery concern to do better work and sell 
more materials Free landscape service is 
wrong. 

Sales records must be kept to allow the 
maintenance of a better balance of stock. 
Some planned advertising should be done, 
both confidence building and seasonal. Per- 
sonal contact is the best means of advertis - 
ing. More plan making and plan selling will 
result in larger jobs and better work. It 
will be advisable for the Nurserymen of the 
future to know how to do out of season 
planting and keep his eyes open on trends 
and the wants of the average class of people. 


’ Problems 

“Current Wholesale Problems,” was dis- 
cussed by H. S. Chard, Secretary and Sales 
Manager of the Storrs & Harrison Co., 
Painesville, O. The wholesale problems are 
closely allied to the retail problems and have 
been brought about by decreased purchas- 
ing power of the public. Low prices of Nur- 
sery stock is one result of this lack of de- 
mand. The magic key to the secret of cor- 
rect prices is unknown. The destruction of 
many surplus plants is one method; above 
all, the Nurserymen must have faith in their 
goods and present their true merit in an ap- 
pealing way to the public at prices that will 
allow a fair profit. Expenses at all corners 
must be cut to keep within the bounds of 
decreased sales and income. Careful judg- 
ment to give the best service at the least 
cost is necessary 

Sales is an important problem. Regard- 
less of how made, they must be put across 
so as to make it easy for the purchaser and 
to appeal to him to the extent that he will 
buy. Salesmen must know their line and 
make a good impression on the client. The 
progressive Nurseryman may well consider 
a fair appropriation for sales costs. Ninety 

(Continued on page 117) 
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Ralph Thrall Clecott 


Founder of American Nursery 
Trade Journalism 


HE FIRST Nursery trade paper in 

America was established in 1893, 
as long-time Nursery concerns know, 
and for nearly thirteen years was con- 
ducted under the personal and exclu- 
sive direction of the late Ralph T. 
Olcott, who later founded the AMER- 
ICAN NURSERYMAN on broad and 
untrammeled lines. 

“The dean of Nursery Trade Jour- 
nalists.”—John Watson 








A Policy Roundly Echoed 


“Cultivated Americans, impatient 
with cheap sensationalism and windy 
bias, turn increasingly to publications 
edited in the historical spirit. These 
publications, fair-dealing, vigorously 
impartial, devote themselves to the 
public weal in the sense that they re- 
port what they see, serve no masters, 
fear no groups.”—Time Magazine 








Sound Distribution 
“Distribution has been 
stressed, perhaps correctly, by execu- 
tives, organizations and _ business 
analysts as the present main problem 
of industry. Nevertheless, | am of 
the opinion that there can be no sound 
distribution that is not based on sound 
production. 

“To find and serve a market is to 
presuppose a capacity to produce 
economically, wastelessly. Buyers 
have a way of seeking out the produc- 
er who best serves them at the fac- 
tory.”’-—Charles Ault, Auburn, Me. 


much 








think there is any argument about the 
soundness of this view.”—H. Dumont, Chi- 
cago, Ill, in Printer’s Ink. 











The Mirror 


of the Trade 








KILL THESE BILLS 


There are now two bills before Congress 
which threaten insterstate commerce and 
which should be killed. These bills are the 
Reilly Bill, H. R. 3769 and the Hastings Bill, 
H. R. 3360. 

President Paul Stark, of the American As- 
sociation of Nurserymen, sent a Rush Mes- 
sage to the A. A. N. membership under date 
of April 4, warning Nurserymen of the 
danger should these two bills be passed and 
urging that Nurserymen write or wire their 
Congressmen to fight these bills. 

The Reilly bill was presented in the 72d 
Congress but that session of Congress ad- 
journed before any action could be taken on 
the proposed legislation. It was thought 
that with the adjournment of the 72d Con- 
gress chance of enactment of the bill would 
die. But the bill has again been presented, 
in the 73d Congress. This bill is not only 
very dangerous and destructive to Nursery- 
men but would unfavorably affect all mem- 
bers of any branch of industry who do an in- 
terstate direct selling business by means of 
salesmen, agents, order takers, etc. 

The Reilly Bill—‘to divest certain activi- 
ties of their interstate character’”—provides 
as follows: 

No individual engaged in selling, or in 
soliciting orders for goods, wares, or mer- 
chandise, or the performance of personal 
services, shall be relieved, by reason of 
his relation to interstate commerce, from 
the operation of State or municipal laws 
or ordinances requiring licenses, license 
fees, or bonds of, or otherwise regulating 
the activities of, individuals so engaged. 
As used in this Act the term “State” in- 
cludes the District of Columbia. 

“If this bill should pass,” says President 
Stark, “it would mean that every one of 
you, no matter whether or not you are en- 
gaged in interstate commerce in any State 
in the United States, would be put in a posi- 
tion where all of your salespeople would be 
deprived of their present interstate com- 
merce protection. The right to control such 
interstate transactions is, by this bill, sur- 
rendered by Congress to the various States 
and local governments. All of the favorable 
Supreme Court and other decisions would 
be nullified and you would be at the mercy 
of police courts, police officials and local 
prejudice stirred up by retail merchants and 
the daily papers.” 





Another dangerous Bill—even worse than 
the Reilly Bill, says Attorney Macdonald— 
was introduced on March 14 by Congressman 
Hastings of Oklahoma and is known as the 
Hastings Bill, H. R. 3360. The Hastings 
Bill— “granting consent to the _ several 
States to tax property employed, and busi- 
ness done, in inter-state commerce”—pro- 
vides as follows: 

Each of the several States may levy 
and collect license, franchise, gross 
revenue, registration, or any other forms 
of taxes upon, or measured by, any prop- 
erty employed, or business done, within 
such State, in interstate commerce, in the 
same manner and to the same extent as 
such taxes may be imposed under the con- 
stitution and laws of such State upon like 
property employed, and business done, in 
commerce wholly within the State, except 
that (a) in no case shall the tax imposed 
be at a greater rate than is assessed upon 
like property employed, and business done, 
in commerce wholly within the State, and 
(b) nothing contained in this Act shall be 
constructed to authorize the taxation of 
the same property and business by more 
than one State. 

‘This Bill would grant authority to indi- 
vidual States to tax any property employed, 
or business done, within such States, in in- 
terstate commerce. The question of the con- 
stitutionality of this proposed legislation has 
been raised, as it seems to be absolutely 
contrary to one of the provisions of the Fed- 
eral Constitution which denies States the 
right to tax interstate commerce. The Bill 
has been referred to the Ways and Means 
Committee of the House, for consideration. 

Says President Stark: “Both of these 
Bills should be killed, and we urge every 


Nurseryman to write his Congressman point- 
ing out to them that the Nursery industry 
and other businesses are in a perilous posi- 
ticn now where they need cooperation and 
assistance from the Government instead of 
being damaged or destroyed by unfair and 
unjust laws such as these. Legitimate Amer- 
ican business must be built up rather than 
being handicapped or wrecked by destruc- 
tive laws.” 

If the Nurserymen and other business men 
will act promptly, these two bills—Reilly 
Bill, H. R. 3769 and Hastings Bill, H. R. 
3360—can doubtless be killed. 





YOUR CUSTOMERS’ ASSOCIATION 

Information on the National-State Horti- 
cultural Association, Inc., which provides for 
state or sectional units of all persons inter- 
ested in horticultural activities, reported in 
another column, will undoubtedly arouse the 
interest of every person who grows or sells 
Nursery stock. 

Apparently here is an organization designed 
to the ultimate end of making the Nursery- 
man happy—it proposes to extend to all of 
the public, who are at all interested in trees 
and plants and flowers, a horticultural educa- 
tion—a further extending of -heir knowledge 
and desire for the Nurserymen’s products. 

William G. Platt, president of the new or- 
ganization, says he is now ready (after hav- 
ing tried out the idea in several states, and 
successfully to the tune of nearly seven thou- 
sand members) to further the plan of unit 
organizations in the national association, 
and he asks: “Will the Nurserymen of the 
country help us?” 

Nurserymen, what’s the answer? Will you 
accept the offer of a man who proposes to 
give you future customers by the thousands? 
Will you give him the aid he requires? Tell 
him your sentiments through the columns of 
this journal. 

THE PRICE PROBLEM 

The March 29 issue of the Horticultural 
Advertiser (British) carries a very pertinent 
editorial on the subject of Nursery stock 
prices. The practice, that has been adopted 
of late by an unthinking few, of selling Nur- 
sery produce at prices below cost of produc- 
tion is now proved to be not limited to 
American industry. This British publication 
finds it necessary, as we have, to call to the 
attention of the trade the dangers that lie 
in the wake of the price-cutters who slash 
their prices below actual costs of production. 
True it is that prices have been on the down 
grade but there is a level beyond which 
prices must not go. For if business is to 
persist, it must be done on a profit basis. 

Here is what an English trade paper editor 
has to say on the problem: 

“The problem of prices is the most mo- 
mentous which ever faces the trader. Even 
in the easiest times, when money is plenti- 
ful, trade good, and production not over- 
abundant, pricing is a difficult matter. What, 
then, is to be said of it in days such as 
these? 

“These are days when national and inter- 
national trade lives from hand to mouth 
and no man knows what the morrow may 
bring forth. Breaks in foreign exchanges, 
which in the course of an afternoon may 
wipe out the effects of a tariff (either our 
own or some foreign country’s), are the sort 
of occurrences that we look for. The fall in 
the £ was a shock which the best-informed 
trading opinion could not have foreseen. 
The collapse of American prosperity, with 
the sudden closing of every American bank, 
was a thing which might have appeared in 
Old Moore’s Almanac to be smiled at a few 
years ago, instead of a strange reality. 

“Is it any wonder that horticulture should 
feel some repercussion, both nationally and 
internationally? The break in wholesale 
prices of almost all commodities, the restric- 
tion of credit and spending power, and the 
high taxation, were bound to affect us as well 
as others. What wonder then that horti- 
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In Memorium 


To the memory of 


Ralph Thrall CGicott 


the dean of Nursery Trade Journalists and the 
founder of the AMERICAN NURSERYMAN, 
whose death on April 18, 1932, was an irre- 
parable loss to the Nursery industry, we dedi- 
cate this issue of the Journal. 

I have always looked upon Mr. Olcott as 
one of the finest characters that I have ever 
known, and I know the world will not be 
quite the same without him. His value to 
the Nursery industry has been indetermin- 
able, and I am sure no one can fill his shoes. 
—L. W. Ramsey, President, L. W. Ramsey 
Co., Davenport, Iawa. 





I know that our feeling of regret, upon the 
death of Mr. Olcott, is general throughout 
the entire Nursery and floral fraternity. The 
Nurserymen, little and big, have indeed lost 
a friend. Mr. Olcott was fair and fearless 
and was big enough to take a position on 
many questions which other trade papers 
ducked because of being afraid they might 
lose some advertising. I feel that in the 
death of Mr. Olcott we have all lost a splen- 
did friend—A. C. Hanson, Vice-president 
Hawks Nursery Co., and Mayor of Wauwa- 
tosa, Wis. 

We have always known Mr. Olcott so 
kindly and his passing will be much re- 
gretted by the Nursery trade throughout the 
country. He had done much in these years 
for the betterment of the trade. May those 
policies and principles for which he stood 
centinue to be reflected in the American 
Nurseryman. You have a difficult task to 
fill his place in the minds and hearts of those 
who have known him intimately these many 
years.—Walter W. Hillenmeyer, Hillenmeyer 
Nurseries, Lexington, Ky. 


In behalf of the Pacific Coast Association 
of Nurserymen, I wish to convey our heart- 
felt sympathy in the loss of this friend and 
co-worker with Nurserymen in their endeav- 
or to render a satisfactory service mutually 
of benefit to themselves and the public. His 
efforts were marked with ability, and in- 
fluence will be far reaching to maintain the 
standard he advocated.—C. A. Tonneson, 
Executive Secretary, Pacific Coast Associa- 
tion of Nurserymen, Burton, Wash. 

Mr. Olcott held a very unique position in 
the Nursery industry. At least he has left 
an indellible impression in American Horti- 
culture. He was always fighting for a high- 
er standard of ethics in the Nursery busi- 
ness, and that was one of his good points. 
If he thought a thing was right or best for 





cultural trade and horticultural prices have 
not escaped something of the general dis- 
integration. 

“Yet if we may trust trade informants, 
horticultural trade has been less affected 
than many other trades. Horticultural trade 
in many respects is good. From past experi- 
ences we believe firmly that in times of 
slump and distress horticulture is apt to 
suffer less than other trades. Forced to 
economize, people turn from more expensive 
and more troublesome hobbies to their gar- 
dens. 

“But in spite of trade being good, it would 
be ridiculous to pretend that prices are not 
on the down grade, and that there is not a 
general disposition to lower prices which 
probably no association can arrest. At any 
rate, at the moment. 

“In this state of affairs we cannot refrain 
from uttering a serious warning with regard 
to prices. Namely, that there is a limit be- 
yond which the fall should not be allowed 
to continue. 

“It is in such circumstances as these that 
we welcome the words of the Minister of 
Agriculture, Major Elliot, who said in the 
course of a recent speech: 

“Our watchword must be to obtain a re- 
munerative level of prices. However they 
juggled with facts and figures, it must re- 
main that an article sold below the cost of 
production was an article which sooner or 
later would bankrupt the producer.” 


AMERICAN NURSERYMAN 


the whcle horticultural field he would fight 
and fight hard. It will take a long time to 
make a Nursery Convention seem natural 
without Ralph Olcott there. If ever there 
was a time when such men as he were need- 
ed, it is now; and his passing is a great loss. 
—A. M. Augustine, Nurseryman, Normal, III. 

For many long years I remember the out- 
standing figure of Ralph T. Olcott as he 
greeted me at the conventions of the Ameri- 
can Association of Nurserymen, in which he 
labored unselfishly. It was a real shock 
when I learned of his passing. I wish to 
convey to you my feeling that he was of very 
great good to the Nursery trade, and that his 
influence was of importance to it. Outstand- 
ing, fair-minded, and courageous, he was the 
type of man to do the sort of things he did. 
—J. Horace McFarland Co., Harrisburg, Pa. 

We considered Mr. Olcott one of the out- 
standing leaders in the development of the 
nut industry of the United States, and we 
feel that we have suffered an irreparable 
less in his death.—J. Lloyd Abbot, Secretary 
National Pecan Association, Spring Hill, Ala. 

I feel that Mr. Olcott’s passing will be felt 
by the entire Nursery industry which he has 
done so much to foster. I believe that his 
place can never be filled. His unselfish life 
and fruitful work, however, will always re- 
main with us as a constant inspiration.— 
George M. Sheets, Managing Director, Amer- 
ican Green Cross, Davenport, Iowa. 

It has been our pleasure to have had the 
friendship of Mr. Olcott for a great many 
years. He will be greatly missed as a friend 
and his strong influence in the Nursery trade 
will be deeply missed. During the past 
forty years Mr. Olcott has built for himself 
and for his paper an enviable reputation in 
standing for and working for those policies 
in the Nursery trade which he believed es- 
sential. It is our wish that the American 
Nurseryman may continue its same high 
standard under the guidance of his succes- 
sors.—A. H. Hill, President, D. Hill Nursery 
Co., Dundee, Ill. 


I have many pleasurable recollections of 
meeting Mr. Olcott at the various Nursery 
gatherings and have also a keen apprecia- 
tion of his energetic and intelligent efforts in 
behalf of the Nursery industry. I feel sure 
that many Nurserymen throughout the coun- 
try will feel that they have lost a good 
friend and a staunch advocate as well as a 
keen student and thoughtful historian of 
the trade. It can be said with truth and sin- 
cerity that he did a good work and did it 
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well—E. L. D. Seymour, Associate Editor, 
Florists Exchange, New York City. 

It is with much regret that I learn of the 
death of Ralph T. Olcott. Discontinuance of 
the “American Nut Journal” (December 
1931) was a sad blow to the nut industry 
but then such things are affairs second in 
importance to that of severing personal con- 
tacts with time honored and loved friends. 
The full effect upon the industry has not 
yet been realized but already we feel in full 
force of yesterday’s development. Mr. Ol- 
cott was one of the most earnest and hard- 
est workers Lhave ever known. He always 
seemed to have time to meet friends and to 
go to conventions, yet his work was always 
done on time, sick or well, at home or away. 
Now that he is gone we who remember can 
in all honesty say his work was done, that 
his life was full of accomplishment worthily 
done. His name will forever hang in halls 
of memory of those who are interested in 
nut matters.—C. A. Reed, in charge Nut In- 
vestigations, Bureau of Plant Industry, U. S. 
D. A., Washington, D. C. 


REVISING OBJECTIONABLE BILL 


The Schackno Plant Quarantine Bill, 
which made drastic provisions covering 
inspection, quarantine and licensing of ship- 
ments of plants, trees, shrubs and flowers in- 
to New York State, and which aroused such 
a storm of opposition and protest by florists. 
seedsmen, Nurserymen and dealers, has 
again been taken under consideration by its 
sponsors and is being revised to meet the 
criticisms and opposition that it aroused in 
its original form. Representatives of the 
Nursery trade have agreed not to oppose 
the Bill if, in its final revised form, it did 
not affect or apply to Nursery stock. 








Georgia Nursery Survey 


Of the twenty-two varieties of fruit trees 
and small fruits listed as growing in Geor- 
gia Nurseries, strawberries lead with plant- 
ings estimated at over 400,000; peach trees, 
one-year, are second high, 367,527; pecans 
third high with 347,690 trees growing in 
Nursery rows. Spirea seems to be the 
favored shrub, plantings of this variety ex- 
ceeding all others by over 100,000. 

State entomological authorities have ar- 
ranged statistical matter regarding Nursery 
stock in Georgia Nurseries in very interest- 
ing and valuable form. Number of plant- 
ings of one hundred and six varieties are 
listed. 


The name of Andorra Nurs«eries, Inc. located 


at Chestnut Hill, Philadelphia, Pa., means in 
the Moorish language “Hills Covered With 
Trees.” 





Burlap Squares 


Best and cheapest material for 
balling evergreens, etc. Record low 
prices on 8 convenient sizes. 


Chinese Tonkin Canes 


McH Brand, finest sifted horticul- 
tural peat in standard bales contain- 
ing 20 bushels or more. Carloads or 
less—quick service. 


HENRYI 
AURATUM 


4-5” to 18-20”, at pre-war prices. 





McHUTCHISON & CO. 


95 Chambers St., New York 
You Need These Things for Spring Business 


Hardy Garden Lilies 


For Spring sales and planting jobs, how can you do without them? 
And they help sell other stock too. These are the best popular varieties : 


TIGRINUM, Single 
RUBRUM-MAGNIFICUM 


Boxwood 
Finely, shapely, compact stock. SEMPERVIRENS bushes, pyramids, 
standards and ball-shaped in 17 sizes. 


Write or wire us for quotations on your needs. 


Granulated Peat 
Medium weight and extra heavy 
in 9 lengths—best for staking any- 

thing out of doors. Prices low. 


Raffia 


The best material for grafting, 
budding, tying, binding. Leading 
brands of Natural. Also Colored. 


REGALE 
ALBUM 


and Double 


SUFFRUTICOSA in 9 sizes from 
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Edward Lehde Nurseries, Gardenville. N. Y., 
opened a sales depot in Batavia early this 


month. 





Evergreen Nursery, 212 North Verdeego St., 
Glendale, Cal., was formally opened March 31, 
under he management of C. E. Percey, local 
pioneer landscape gardener. 


Fifteenth Avenue, 
a store in Mo- 
stock will be 
work will 


Johnson's Nursery, 2721 
Rock Island, Ill., have opened 
line. All Kinds of Nursery 
handled; landscape and gardening 
be done. 





Nurseries Ranned—Tree and plant Nurser- 
ies have been banned in Mt. Lebanon's resi- 
dential districts (suburb of Pittsburgh, Pa.). 
Present operators of Nurseries in single prop- 
erty zones in this district have been given 30 
days notice to quit. 








W. H. Pollock, Irvington, Ala. has an- 
nounced the purchase of the Pioneer Nursery 
from Dr. F. T. Nye. Mr. Pollock, who was 
former resident-manager of the property for 
a number of vears, is secretary of the South 
Alabama Nursery Association. 


Woman Certified as Tree Surgeon- Mrs. 
Philip Hansling, Jr., Hartford, Conn., is the 


first certified woman tree surgeon in the state 
of Connecticut. The tree protection examin- 
ing board averred that she passed her exam- 
inations “better than the average man.” 





Nursery Makes City Valuable Gift—Dona- 
tion of a valuable lot of shrubbery, includ- 
ing 36 English laurels, 64 privet hedge and 
three young cedars, by Tinga Nurseries, Cas- 
tle Hayne Road, Wilmington, N. C., has been 
acknowledged by authorities. 


Doty & Doerner, Inc., Portland, Ore., have 
opened a downtown sales center to be oper- 
ated in connection with the Nursery they 
have maintained for 12 years on Capitol high- 
way, between Hillsdale and Multnomah. Part 
of the downtown building will be used as a 
warehouse for fruit and shade trees. 


city 





Nursery Club Membership—The J. P. Schop- 
per & Sons Nursery, 45 Park St., Reno, Nev., 
offer a club membership to customers for $1. 06 
per year, whereby such membership entitles 
the member-customers to 26 per cent discount 
on all Nursery stock, bulbs, fertilizer, loam, 
etc., purchased from the company, during that 
year. 


Against Store Competition—Several Nur- 
serymen on the Pacific Coast are complaining 
against the low price competition of the five, 
ten and fifteen cent stores. The complaining 
Nurserymen feel that unless something is 
done to curb this practice, their business will 
be ruined. One Nurseryman also mentioned 
Japanese competition as another business- 
ruining factor. 


Arbaugh’s new outdoor Nursery market is 
in charge of E. A. Pesonen, well-known land- 
scape adviser, Lansing, Mich. Mr. Pesonen is 
a graduate of Michigan State College depart- 
ment of landscape architecture, and since 
graduation has been connected with the De- 
troit Department of Parks and Boulevards; 
also served-.as assistant manager on the pri- 





Ornamental Stock 
at Surplus Prices 


Write today for our new Surplus 
List No. 339 with more than 300 
bargains in transplanted A No. 1 
nursery grown stock. Send us your 
list of wants before buying else- 


where. 


NAPERVILLE NURSERIES 


NAPERVILLE ILLINOIS 








American Bulb Company 


Importers and Growers o 
Dutch Bulbs, Cannas, Tuberoses, Gladiolt, Hardy 
Lilies, Manetti, Lily of vale, Spagnum Moss. 
Send Catalogue. 


For Free 
31-37 W. 27th St. 1335 W. Randolph St. 
Chicago, Mi. 


New York City 


PRIVET and BERBERIS 


Splendid Stock 
Write for Special Quotations. 
LESTER C. LOVETT 
Milford Delaware 

















vate estate of Burton F. White, Carmel, N. Y. 
The outdoor Nursery market has been or- 
ganized to give Lansing flower lovers a source 
of supply for the standard as well as the 
latest varieties of hardy shrubs, rockplants, 
evergreens, peonies ,roses, fruit trees, etc. 
A sample rock garden will form an attrac- 


tion for those interested in that type of 
gardening. 

Kansas Evergreen Nursery, Topeka, Kan.. 
a branch of the Nurseries located at Manhat- 
tan, have been reopened this month, after be- 
ing closed for several months, under the di- 
rection of Miss Rhea McCandliss, landscape 


architect. Miss McCandliss has taken up 
landscaping work both at Kansas State Col- 
lege and at the University of Southern Cali- 
fornia. The Kansas Evergreen Nurseries are 
owned by Robert Scott. 


Laurels—A. Rasmus- 
Ind.,. won a number 


Wins 
New 


Many 
Albany, 


Nursery 
sen & Son, 


of fine prizes on their display of roses at the 
national flower show, held late in March in 
St. Louis. They won the grand prize for a 


display of 1000 cut roses arranged for effect; 
in addition thereto two first prizes were won 
on Premier Supreme roses, one second prize 
on Johanna Hill roses, one second on Talis- 
man roses, one third on Hollywood and one 
third prize on Souvenir roses. 








Cc. E, Wilson Nurseries, Manchester, Conn., 
made a record day's shipment on April 3, when 
four freight cars and ten trucks filled with 
roses, evergreens, ornamental trees and 
shrubs were dispatched to customers. 

The Wilson Nurseries had an extensive ex- 
hibit at the recent international flower show 
in New York, showing the evergreens with a 
ball of earth encased in burlap, and a new 
cellophane casing which Mr. Wilson has per- 
fected, but has not yet patented, doing away 
with the bulky soil-covered roots, when it is 
desirable. 


Soil Testing Service 

The Soils Department of the Connecticut 
Agricultural Experiment Station, at New 
Haven, has developed simple, rapid, and rea- 
sonably reliable methods for estimating the 
approximate amounts of readily available or 
active forms of the various chemical ele- 
ments in the soil that affect the growth of 
crops. 

As a result of the development of these 
methods, the Station is now in a position to 
offer a greatly improved service in the testing 
of soils and the diagnosis of soil deficiencies 
or abnormalities. 

If you are interested in having your soil 
tested, write to the Station for further infor- 
mation-and directions as to how to proceed. 


Filbert Nursery Planned 

Plans for a filbert nut tree Nursery near 
Sacramento were announced recently by R. 
H. Turk, Redding, in revealing organization 
of the California Filbert Growers’ Associa- 
tion. No definite location was given, other 
than that one plant would be established 
near Sacramento and another in Los An- 
geles. 
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Tennessee Nursery Sold 


On Feb. 14, 1933 the entire physical prop- 
erty of Cumberland Valley Nursery Com- 
pany, Inc., McMinnville, Tenn., was sold at 
public sale to satisfy a mortgage. 

A new company was organized and bought 
the property and are doing business as Cum- 
berland Valley Nurseries, Inc. All equip- 
ment, stock and goodwill of the old com- 
pany was involved in the transfer, so the 
new company offers what stock was on hand 
through the usual channels of trade and in- 
vites orders from the Nursery fraternity. 
The liabilities of the old company were not 
assumed by the new. 

Extremely cold weather was rather hard 
on stock in the field in this vicinity, especial- 
ly on broadleaf evergreens. 

Outlook for spring business is beiier than 
it appeared for a while, in spite of low 
prices and scarcity of cash with the buying 
public. 

Some ten million trees were planted last 
year in connection with the Washington Bi- 
centennial. “It is quite possible,” says Dr. 
E. Porter Felt of the Bartlett Tree Research 
Laboratories, Stamford, Conn. “that many of 
these ten million will live if given reason- 
able protection during the next 100 to 200 
years . It would be gratifying if all of these 
ten million trees were able to attain a full 
life span, which in the case of certain 
species, particularly American elms, should 
mean 200 years. Ten million trees 100 to 
200 years old would be a truly noteworthy 
memorial, a credit to the country and the 
age in which we live. 


Gerard K. Olcott 

On March 23, Gerard K. Olcott, oldest son 
of the late Ralph T. Olcott who founded the 
American Nurseryman, passed away from a 
sudden attack of heart trouble. Mr. Olcott 
was in apparently perfect health when he 
left home in the morning, but suffered an at- 
tack at 11:00 a. m. and passed away in the 
doctor’s office an hour and a half later. 

Mr. Olcott was proprietor of a garage in 
Rochester, N. Y., and a director of the Amer- 
ican Fruits Publishing Company. He was 42 
years old. 

He is survived by his mother and two 
brothers, Ralph T. Jr. and S. Reynolds Olcott. 

Plant Propagation Exhibit—One of the 
features of the New York 20th International 
Flower Show was the exhibit of the Brook- 
lyn Botanic Garden, showing methods of 
plant propagation. The plants were large 
and small, familiar and bizarre, all labeled 
to illustrate such devices as propagation by 
runner, layers, offsets, seeds and spores, root 
cuttings, stem cuttings, leaf cuttings, tubers, 
division and graftage. 

If it has to do with the Nursery Industry 
send it in. 








LANDSCAPE SPECIMENS 
Austrian Pine ....... TTTT 3- 4 $3.00 
“ me wane TTTT 4- 5’ 3.75 
Seeteh Pime ......... TITTT 5- 6 4.25 
ee Te ee TTTT 6- 7’ 5.25 
Austrian Pine ....... 24- 3 1.00 
vsawea 3- 4 1.50 
Nerway Spruce err TTT 2- 3 50 
teeals TTT 3- 4’ 1.00 
Pea aac TTT 4- 5’ 150 
Green Col. Spruce TTT z 1.0€ 
TTT + 150 
“ ba cee Se So 2.00 
Blue Col. Spruce ..... TTT 2 2.00 
“ oo  * sees TTT + 3.00 
fd “ re eT by 4.00 
Savin Juniper ........ TTT 12-15" O 
« gia SE 15-18” .60 
ae 3- 4 1.50 
Globe Arbor Vitae _ TT 12-15” 35 
TTT 15-18" 45 
‘Aechtieen will be ‘especially interested in 
the extra fine quality Austrian and Scotch 
Pine. All trees B&B, boxing at cost, F.O.B. 
HIGHLAND NURSERIES 
Louis M. Empie Johnstown, N. Y. 











Chinese Elm Seed 
YAKIMA VALLEY GROWN 
Will pick about May Ist. 


$4.00 per pound, cash with order 


WASHINGTON NURSERIES 
Toppenish, Wash. 





E. P. BERNARDIN 


PARSONS, KANSAS 
Established 1870 
Specializes in 
AMOOR PRIVET, SHRUBS 
EVERGREENS 


and 


SHADE TREES 


for the great Southwest. 











Hill’s Evergreen Plate Book 


50 four-color process prints from | 
inches. Loose leaf. Cloth bi Lester, 
$3.75. A ee NR, Order for your 


D. HILL bg co. 
Evergreen Specalsts. Growers 
Box 402 


C.R. BURR & CO., INC. 


MANCHESTER, CONN. 


HEAVY SURPLUS ON SOME ITEMS 
Write For Low Prices 


in America 
LL 























April 15, 1933 


AMERICAN NURSERYMAN 


117 





COSTS 
LESS THAN 
BURLAP 


DOES A 
BETTER JOB 


and delivering a clean, attractive package. 


bundle. 


If you are usin 
tell us the size an 


Specialty Dept. -:- 





Write for Samples and Price List 






CLEAN - NEAT 


KEEPS THE 
MOISTURE IN 


We will send full size working samples that will prove in 
your own shipping room that SAXOLIN is superior to any 
other wrapper for retaining dirt and moisture around the roots 


SAXOLIN is two sheets of kraft paper cemented with 
asphalt filler and crinkled to stretch and conform to shape of 


It’s waterproot—tough and easy to handle. 


any special size material for wrapping 
we will send samples. 
now and be ready for your next shipping season. 





Cleveland, Ohio 
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Ge 
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¢ 


BUNDLES 





“PAINESVILLE NURSERIES” 
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Ge 


Zo 
- 
= 


A 


What Do You Need? 


A complete line of Nursery Stock in 
every department. Grades liberal, quality 
supreme, prices reasonable. 


Our notable Specialties include: 


Our March Ist Bulletin 


WE HAVE FOR YOU 





Try SAXOLIN 


Birch; 





SSSESeeS 





S & H 2 yr. FIELD GROWN ROSES; 
Flowering Crabs and Cherries; European 
Sycamore; Magnolia Glauca; Moline and 


Vase Elms; 
Paul’s 
Cistena; 


Weeping 
Prunus 


Norway Maple; 
Scarlet Thorn; 
Cornus Fla. Rubra. 

















Successful Nursery Conference 
(Continued from page 113) 
percent of the nation’s business is done on 
credit. Sellers should not sell customers 
more than they can reasonably pay for, and 
buyers should not contract for goods unless 
they are sure they can meet their obliga- 
tions. Strict understanding as to terms be- 
fore delivery and careful investigation be- 
fore extending credit will aright many ills. 
Due consideration as to prices, proportion- 
ate overhead and costs of operation, active 
sales effort, strict credit consideration, and 
having faith in the business are the most im- 
portant problems of 1933. 
Retailers’ Problems 

In the absence of H. F. Riebe of the Per- 
kins-DeWilde Nurseries, Professor Chadwick 
read his paper of “Current Retail Problems.” 
A few of the important points brought out 
are given here. Sales resistance has been 
brought about by lack of money, money but 
afraid to buy, and disinterested home own- 
ers. Interest in gardening has been replaced 
by an interest in a new auto, radio, refrig- 
erator and the like. Regardless of this sales 
resistance there are signs of an upward 
trend, but orders will be still hard to get. 
Optimism and enthusiasm to sell are most 
essential weapons to start with. Advertis- 
ing, especially if followed by personal con- 
tact, should bring results if directed to hit 
the spot. The most thorough knowledge of 
the problem to be tackled coupled with ab- 
solute confidence in your ability to cope with 
each individual phase of the deal to be put 
over, are today more than ever essential for 
success. Your confidence and ability should 
be imparted to the client, if you are to sell 
him beauty and service rather than so many 
plants. The first five minutes you spend 
with the client will usually decide whether 
or not you get what you are after. Price 
may be a factor in tipping the scales in your 
favor, but it is not more important than your 
persenality and sincerity or knowledge of 
your work. 


Henry Jordan Nurseries have moved from 
South Side Drive to a new location on Route 
121, southeast of Decatur, IH. 


The Storrs & Harrison Company 





PAINESVILLE, OHIO 





“Legitimate and Sensible” 

Commenting on a recent editorial in a 
florist trade paper as to packaged Nursery 
stock, a Nurseryman who utilizes that 
method of merchandising and who exhibited 
his products in packaged form at the Janu- 
ary House Furnishing Show in Chicago, 
says: 

Much the larger percentage of all mer- 
chandise is sold through established re- 
tail dealers. So far Nursery stock has 
been largely an exception to this general 
rule. Primarily, I presume, because of its 
extreme perishability. It is my opinion 
that in so far as this difficulty can over- 
come the sale of Nursery stock over the 
counter will increase and is not only a 
“legitimate” but sensible way of merchand- 
ising it. 

The Nursery industry today is selling 
such en insignificant fraction of its po- 
tential market that any reasonable Nur- 
seryman must recognize readily that the 
competition which we need to fear is not 
our fellow tradesmen but rather the other 
industries that are appealing to the con- 
sumer for his dollar. 

There wil always be a big place for the 
house-to-house salesman, the radio, cata- 
logue, and sales yards. If each of us 
would devote his time to improving and 
modernizing the channel through which 
we have chosen to operate it would be a 
grand thing for the industry and perhaps 
for each one of us. 


The New Halehaven Peach 

Produced through the efforts of the Michi- 
gan State Experiment Station, South Haven, 
Michigan, (Mr. Stanley Johnson, Supt.) The 
Halehaven, a cross between the famous va- 
rieties, J. H. Hale and South Haven, is a 
large, beautifully colored, yellow fleshed 
neach. ripening approximately two weeks be- 
fore Elberta. A _ perfect freestone, strong 
thrifty grower, splendid shipper and an ex- 
tremely hardy, heavy bearer of exceptionally 
fine flavor. 

The attention of growers was called to 
this outstanding money-making peach by 
the National Farm and Home Radio Hour. 


Roadside Development 
(Continued from page 112) 


Oregzen = loadside improvement in this 


state is largely a matter of preserving exist- 
ng trees and shrubs along the highways, 
tome tree planting has been done, however, 
by the Highway Commission 

ilMinois—The Division of Highways of Illi- 
nois adopted a program of roadside work in 
1931 Some planting has been done, largely 
through the cooperation of outside agencies. 
In addition to removing signs from the high- 


ways, a large number of signs on abutting 
private property have been removed or al- 
tered through the cooperation of the adver- 


tising companies involved, 


Vermont -The Department of Highways 
launched a definite program of roadside de- 
velopment in April, 1931 Since then the co- 


operation of various public spirited organiza- 
tions has made possible the planting of about 
2000 trees These include Scotch pine, arbor- 
vitae, spruce, sugar maple, white pine, and 
American elim, 

New Hampshire— The 
partment has carried out an annual program 
of roadside development since 1929, resulting 
in the planting of many trees and shrubs, Co- 


state Highway De- 


operation is secured from outside organiza- 
tions 
Washington—Nwo provision has been made 


for an organized program of roadside develop- 


nent by the state Department of Highways, 
but the roadsides are kept constantly free 
of advertising signs and debris Trees are 
trimmed as they interfere with traffic, and 


planting is occasionally practiced by outside 
agencies 

Colorade—The state Highway Department 
has not as yet engaged in the actual work of 
roadside development, although consideration 
is given to the general appearance of the 
highways as they are constructed and main 
tained 

Many counties have engaged in roadside de 
velopment independent of the states in which 
they located In Wayne County, Michi 
gan, than 600 miles of concrete pave 
ment is maintained; 75,000 trees and 150,000 
chrubs have been planted; and ten modern 
comfort stations are operated All the de- 
tails are carried out by a division of the coun 
ty road commission created for the purpose 
n 1922 

Other 


are 
more 


counties doing similar work include 
Kent and Oakland counties, in Michigan; 
Milwaukee and Ashland counties, in Wiscon- 
sin: Westchester county in New York: Los 
Angeles and Sacramento counties in Califor- 
nia; Mercer and Union counties, in New Jer- 
sey; Dade, Lee, Sarasota, Orange, and Brow- 
ard counties, in Florida; and Lucas county, in 
Ohio. 





Say you saw it In “American Nurseryman.” 
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THE AMERICAN GREEN CROSS 
A Crusade for Outdoor Beauty 
George M. Sheets, Managing Director, 111 E. Third St., Davenport, lowa 








This organization, brought into being last 
month by the American Association of Nur- 
serymen following termination of the four- 
year Publicity Campaign in December 1932, 
promises to do great things for America and 
for the American people. Cooperation of 
every Nurseryman in America is sought to 
further the good work the association can 
do, under its able leadership. This national 
program “to make America a more beautiful 
and fruitful country” proposes 

First—A program to encourage and as- 
sist the home owners of America to beau- 
tify their grounds with trees and flowers, 
thus adding to the joy and happiness of 
family life. 

Second—A program to preserve and en- 


hance our heritage of natural beauty 
along our roadsides. 
Third—A program to make our towns 


and cities more attractive and life in them 
more enjoyable by stamping out unneces- 
sary ugliness wherever found. 

Fourth—A program to crystalize public 
opinion to the value of trees and the re- 
lation of forests to the every-day life of the 
nation. 





This new movement is established in co- 
cperation with the British Green Cross, and 
has on its National Board of Sponsors, 
among others, the following: Paul C. Stark, 
Louisiana, Mo.; Leonard Barron, New York 
City; Chesla Sherlock, Philadelphia, Pa.; 
Alfred C. Hottes, Des Moines, Iowa; W. M. 
Jardine, Washington, D. C.; Paul V. Fort- 
miller, Newark, N. Y.; Walter W. Hiilen- 
meyer, Lexington, Ky.; Mrs. Henry Ford, 
Dearborn, Mich.; L. W. Ramsey, Davenport, 
Iowa; Prof. U. P. Hedrick, Geneva, N. Y.; 
E. C. Hilborn, Valley City, N. D.; Wm. Flem- 
er, Jr., Princeton, N. J.; George M. Sheets, 
Davenport, Iowa. 

Through the leadership of The American 
Green Cross, home owners throughout Amer- 
ica will be encouraged and assisted in 
beautifying their grounds with trees, flow- 
ers and growing things. People everywhere 
will be shown how more attractive sur- 
roundings and a closer communion with 


TAXUS CUSPIDATA CAPITATA 


THE ONLY HARDY UPRIGHT YEW 
Should supercede Arborvitae for hedge purposes 


AZALEAS (rverareen & pecipvovs) 
MAGNOLIAS Large Flowering 
RHODODENDRON HYBRIDS 


and other scarce items. 

















Send us your list of requirements with 
full particulars as to quantities, varieties 
and sizes. 


BOBBINK and ATKINS 


RutuHerForp, N. J. 





Mother Nature will result in happier home 
life. The Green Cross will point out how 
every home can without difficulty have a 
modern outdoor living room in place of an 
old back yard. 

The American Green Cross believes that 
a better appreciation of the value of outdoor 
beauty as a part in the making of good 
roads will do more to protect our open coun- 
try “picture galleries” than laws or propa- 
ganda against any one particular evil. The 
program of the Green Cross creates this ap- 
preciation. 

Changing present evidences of disorder 
and neglect throughout our towns and cities 
into well planned civic order, usefulness and 
beauty, by no means impossible, is one of 
the aims of the Green Cross. In fact, with 
an enlightened public, united under the 
leadership of The American Green Cross, it 
should prove easy, once the beginning has 
been made. 

Our forests—the green gold that was our 
national heritage—are being depleted by 
fire, insects, human needs and sheer thought- 
lessness at the rate of millions of acres 
every year. We are fast approaching the 
danger line when our forests will no longer 
be able to provide for human needs and con- 
veniences. Timber in more settled regions 
is likewise shrinking at an alarming rate 
either through non-appreciation of its true 
value or because of mere carelessness. 
Greater dangers than mere lack of wood ma- 
terials face us as a result. With this seri- 
ous situation confronting us The American 
Green Cross proposes to work unceasingly 
to mold public opinion so that as a nation 
we may come to realize the tremendous im- 
portance of trees and so that our forests 
may be protected and preserved for future 
generations. 

Sponsors of The American Green Cross 
seek to interest Nurserymen to the point of 
starting, or inducing others to start, a Green 
Cross Committee in their town. Right now, 
they say, with President Roosevelt urging 
nation-wide planting for unemployment re- 
lief and with states falling in line with simi- 
lar programs and R. F. C. loans already 
secured by many communities for local im- 


PLANT PATENTS 


I am securing plant patents for many 
of the leading .‘orists and Nurserymen. 

If you have a new variety write me 
for an opinion on its probable patent- 
ability and an estimate of costs of pat- 
enting same. 


ORVILLE M. KILE 


1295, ’97, '99 National Press Building 
WASHINGTON, D. 
Registered Plant Patent Agent 
U. S. Patent Office 

















LABELS FOR NURSERYMEN 
THE BENJAMIN CHASE COMPANY 


DERRY, N. H. 


April 15, 1933 


provements—the opportunity to organize 
Green Cross Chapters is excellent. 

The community-wide planting and beauti- 
fication campaigns such as The Green Cross 
will sponsor, stimulate over 25 different lines 
of local business, as well as the Nursery in- 
dustry, a fact that should convince civic 
leaders that the entire community should 
get behind the campaign. 

Get in touch with Managing Director 
Sheets for further information on how to 
go about starting a Green Cross Committee 
in your town, or advise him of the names 
and addresses of likely persons who might 
be interested in starting the movement lo- 
cally. 





In order that the “Founder Members” 
might profit from their investment in the 
movement, association authorities plan new 
tie-up materials. The first to come to hand 
is the Shipping Tag with the Green Cross 
emblem on the front and a place for the im- 
print of the individual Nursery directly be- 
low, and planting directions, very cleverly 
worded, on the back. The idea is that this 
tag be attached to all trees and shrubs sold. 
Managing Director Sheets will quote prices. 





Nurserymen everywhere realize the far- 
reaching effects and the all-absorbing inter- 
est created by the national yard and garden 
contests in the past four years. The Green 
Cro-s movement has been started to carry 
on that interest and to extend it, to the end 
that Americans everywhere will become-gar- 
den-minded and that shall be unbounded en- 
thusiasm in beautifying home grounds, civic 
property and all the highways and byways 
in America. Get behind the movement, Nur- 
serymen. Give it your support. 


Fraud Representation 

A man operating under the name of W. 
G. Snyder, 563 Cedar St., Syracuse, N. Y., 
through some means or another secured an 
order book of the Greening Nursery Co., 
Monroe, Mich., and is reported as having 
taken orders in New York State, obtaining 
cash in advance and representing himself as 
an authorized agent of that firm. 

H. D. Fashbaugh, secretary of Greening 
Nursery Co., advises that this is a pure case 
of fraud. They have no man by this name 
representing them. He says several people 
in New York State have written his com- 
pany regarding orders placed with this man 
which, of course, were never turned in to 
them. 

It will be appreciated if anyone who has 
any information regarding above activities 
of this man reports the matter, either to this 
journal or directly to the Greening Nursery 
Company. 





BUSINESS OPPORTUNITIES 








OPPORTUNITY for nurseryman 
to manage well established nursery, 
in good condition and fine locality, 
on shares. Owner burdened with 
other interests. Address B-24, care 
American Nurseryman. 








Experienced Nurseryman Wanted 


Partner of ability, 45 to 50 years old, to buy 
outright or to invest about in one of the 
oat equipped and largest Nurseries in the mid- 

le west. Busineses 44 years established, build- 
i new, everything first-class condition. In- 
yo landscape service and orchard. Write 
B-22, care AMERICAN NURSERYMAN. 











Princeton Nurseries 
of PRINCETON, N. J. 


SUPERIOR 
Hardy Ornamentals 


VON CANON NURSERY 


BANNERS ELK, N. C. 


Hardy native mountain trees, shrubs, 
perennial wild flowers and ferns from 
the Blue Ridge Mountains of western 
North Carolina. 


Send for price list. 














TEXAS 
ROSES JUNIPERS 


QUICK DELIVERY 


From Nursery Storage 
AT REASONABLE PRICES 


Verhalen Nursery Co. 


P. O. Box No. 4 Telephone 
NORMAL, ILLINOIS 


(Home Address, Scottsville, Texas) 














NURSERY FOR SALE 


National reputation, wholesale and 
retail. $25,000 cash, balance easy 
terms. Address B-23, care American 


Nurseryman. 


NURSERY TOOLS 


LEONARD FULL-STRAPPED SPADES 

KUNDE KNIVES AND SHEARS 

Write for 96-page Wholesale Catalog 
Illustrating over 600 Hand Tools 
A. M. LEONARD & SON 


PIQUA 











OHIO 














PERATURE, 


American Rose Annual 

The 1933 edition of the American Rose An- 
nual was sent to the membership of the A. 
R. S. early this month. It contains the usual 
wealth of matter, of inestimable value to 
the rosarian. 

It is, as usual, edited by J. Horace Mc- 
Farland and Secretary G. A. Stevens. 

The contents of the eighteenth volume 
are quite comprehensive, covering wide 
range of subjects from rose disease and in- 
sect investigations to descriptions of rose 
gardens throughout the world, listing of new 
roses, etc. It is a handbook of vital, up-to- 
the-minute information that every rose grow- 
er will appreciate. Side by side with its 17 
predecessors, the whole forms a cyclopedia 
on the rose. 











Climbing Roses, by G. A. Stevens, secre- 
tary of the American Rose Society, promises 
to be one of the most popular new books of 
the season. A Macmillan publication of 220 
pages, replete with numerous illustrations, 
32 full-page half-tones in black and white 
and the same number full-page gorgeously 
true-to-life colored plates, the book is worth 
the price for its illustrations alone. They 
are a delight to the eye and a most con- 
ducive argument to the reader’s possessing 
at least all of the climbers so illustrated. 

Mr. Stevens is well qualified to write on 
this subject as he speaks from the rose firing- 
line, as not only secretary of the American 
Rose Society but also as associate editor of 
its publications. Mr. Stevens is connected 
with the J. Herace McFarland Company and 
has close asscciation with Mr. McFarland’s 
femous gardens at Breeze Hill, where Climb- 
ing Roses are prominently featured. 

In this new book, the author tells what 
Climbing Roses are, how they may best be 
grown anywhere in America, and discusses 
from the standpoint of intimate knowledge 
suitable varieties for all uses. It is a for- 
ward-looking book, as it presents not only 


AMERICAN NURSERYMAN 


the varieties in the world’s commerce but 
also the undeveloped strains in which de- 
vclepment may be expected. In the closing 
chapter of the book the author has attempt- 
ed to record all the climbing roses which 
have been described by people who have 
seen them since 1900. This list, covering 46 
pages in small type, includes besides a full 
description of the rose the originators’ names 
and the dates of introduction. 

Mr. Stevens is also author of “Roses for 
the Little Garden”, and co-author with J. 
Horace McFarland and Robert Pyle of “How 
To Grow Roses.” His new book, “Climbing 
Roses,” deserves a place on every rose 
lcver’s bookshelf. 

Postpaid $2.00, from American Fruits 
Publishing Company, Rochester, N. Y. 


The Florist Business, by Edward A. White, 
Professor of Floriculture and Ornamental 
Horticulture, N. Y. State College of Agricul- 
ture, Ithaca, N. Y., was released from the 
press on April 11. It is a Macmillan publica- 
tion, 426 pages, one of the Rural Science 
Series edited by Dr. L. H. Bailey. 

The general plan of this book is similar to 
that of “Principles of Floriculture,” but the 
entire manuscript has been rewritten, and 
the aim has been to place emphasis on fac- 
tors which are of major importance in the 
production and distribution of florist crops 
and to record recent developments in the 
field of floricultural research. 

Among the chapter headings are: Factors 
That Have Influenced the Improvement of 
Flower Crops, Locating a Greenhouse Range, 
Modern Greenhouses and Other Plant-Grow- 
ing Structures, Types of Construction and 
Methods of Building Greenhouses, Equip- 
ment for Greenhouses, How Plants Grow and 
Environmental Factors Affecting Growth, 
Plant Reproduction, Business Management 
and Production Costs, Packing and Shipping 
Plants and Flowers, Insects and Diseases of 
Florist Crops and Their Control, Cut Flower 
Crops Under Glass and Out-of-Doors, Potted 
and Specimen Plants, etc. 

This book, written by a man who has de- 
voted many years to practical experience, 
study, and teaching of floriculture, is a very 
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definite contribution to its field. Undoubted- 
ly, many Nurserymen who have added green- 
houses to their Nursery equipment will want 
to get a copy of this new book. 

Pcstpaid $4.00, from American Fruits Pub- 
lishing Company, Rochester, N. Y. 





Four New Plant Patents 


No, 55—Water Lily, to George H. Pring, to 
The Missouri Botanical Garden, St. Louis, Mis- 
souri. February 28, 1933. Characterized par- 
ticularly by the yellow color of its blossoms, 
yellow being heretofore unknown in tropical 
day-blooming water lilies 

No. 56—Carnation, to Adolphe F. J. Baur, 
Indianapolis, to Baur-Steinkamp & Company, 


Indianapolis, Ind. March 14, 1933 Charac- 
terized particularly by its flowers of light 
pink color, medium size and large yield, also 


by its freedom from disease and by other su- 
perior growing and blooming habits 


No. 57—Apple tree, to John H. Dickey, 
Wenatchee, Wash., assigned to Stark Bros 
Nurseries, Louisiana, Mo March 21, 1933 
Characterized by the early coloring brilliant 
rel of its fruit before ripening, as herein 
shown (in patent papers) 

No, 58——Chrysanthemum, to Alexander Cum 
ming, Jr.. assigned to Bristol Nurseries, Inc., 
Bristol, Conn. March 21, 1933. Characterized 


particularly by its profusion of single flowers 
of a “Nopal Red” to “Oxblood Red” color, and 
by its distinctive foliage 


First Call to Members 

First call for dues and advertisements for 
the Badge Book has been sent to the mem- 
bership by A. A. N. Secretary Sizemore, un- 
cer date of April 1, 

The results accomplished 
convention with the freight rate fight and 
quarantine matters at Washington should 
favorably influence Nurserymen as to im- 
portance of membership in the national as- 
sociation. Secretary Sizemore is still work- 
ing with the various carriers and hopes by 
the time the July convention rolls around to 
be able to report an almost complete nulli- 
fication of the entire increases caused by the 
revised Railroad Classification schedule of 
last fall. 

Forms for printing of the Badge Book will 
close on June 14th. All copy must be in the 
secretary's hand not later than that date. 

Dates of the convention of July 18-19-20 at 
Hotel Stevens, Chicago, the 1933 World’s 
Fair City. 


since the last 








A Profitable Adjunct 
TO NURSERY ESTABLISHMENTS 
FELINS UNIVERSAL BUNCH 
TYER 
/ SK ABOUT IT 





FELINS 
2950 N. 14th St., Milwaukee, Wis. 








GLENNDALE! 


THE SENSATIONAL 
NEW GOOSEBERP.Y 


introduced by the U. &. Dureau of Plant 
Industry. We have the largest stock 
in America. 


Send for Description and Prices. 


Willis Nursery Co. 


WHOLESALE NURSERYMEN 


tawa, 








We are distributors for 
COLD COVER 


a superior cold preparation for dipping 
roses and other stock. It is economical, 
safe and quickly applied. 
lto 50 gallons $1.50 per gallon 
50 to 250 gallons 1.30 per gallon 
250 gallons 1.10 per gallon 
A complete Line of 


TREES, SHRUBS, EVERGREENS 
and FRUITS 


THE 
ROE 


ON 
NURSERY 
I. E. Ilgenfritz’ Sons Co. 
Monroe, Michigan 











SPRING («2+ << 
is just around the corner. 


Now is the time to order your Lin- 
ing Out Stock . . don’t delay longer 
but get our new Spring List No. 338 
at once. Reduced prices and free 
boxing for cash with order. 


Write today. 


NAPERVILLE NURSERIES 


NAPERVILLE ILLINOIS 








Portland Wholesale Nursery Co. 
East Morrison at 23rd St. 
PORTLAND, OREGON 
Growers and Wholesalers of 
Strictly Choice Fruit, Shade, 
Flowering and Evergreen Trees, 
Roses, and Clean Coast Grown 
Seedlings 


Correspondence solicited. 











CATALOGS 


Are you satisfied with your present 
catalog? We are producers of some 
of the most successful catalogs in the 
country. Write and get our ideas be 
fore placing your order for your next 
catalog. Glad to send you samples 
without obligation 


The L. W. Ramsey Company 


Advertising for Nurserymen 
430 Union Bank Bldg. Davenport, lowa 








LINING OUT STOCK 


CONNECTICUT VALLEY GROWN 
Over 100 Leading Varieties 


DECIDUOUS and EVERGREEN 
Special Offer—Early Orders 
AMPELOPSIS VEITCHII 
BARBERRY THUNBERGI 
IBOTA PRIVET 
ROSA MULTIFLORA JAPONICA 
(Best Understock) 
Write for Complete List. 


C. E. WILSON & COMPANY, INC. 


Manchester, Conn. 








ROSE BUSHES 


Wholesale Growers 


Howard Rose Company 
HEMET, CALIFORNIA 
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Get This Book.... 


Success in the nursery business depends This book contains the most remarkable 
upon PLANNING AHEAD. Right now it is values in Evergreens we have ever offered 
vitally important to prepare for the increase in during our more than 75 years as Evergreen 
business which is most certainly coming. If specialists. 


you expect to be selling evergreens three or 
four years hence, you MUST PLANT NOW. Write for your copy 
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Your Copy is Ready 
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